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Real Estate offices and brokers can be found on nearly every 
corner. The very first major decision you must make is where 
you want to hang your hat as a well respected Real Estate 
Agent. Be sure to choose an office and/or broker that will 
not only match your personality but will offer guidance and 
the support you need to achieve your goals. 

STEP ONE- PICK A HOME BASE
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STEP TWO- EDUCATION

Just because you have completed your real estate course 
and exam does not mean the education and training 
should cease. Soak up as much knowledge as possible. 
Attend every seminar or webinar you feel you may benefit 
from. It also helps to find an agent you feel has had great 
success. Any opportunity to listen to what they have to say, 
make sure you take it. Having a good mentor can really 
make a difference to your success.
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There are so many easy and cheap ways to really build your 
personal brand, even within a company. Does your office 
offer a personalized website? Many offices do. Make sure 
you are promoting and updating this page often.

Take advantage of social media! If you don’t already, get a 
Facebook, LinkedIn and Google+ account immediately. They 
don’t cost anything to sign up.

Got your accounts created? Promote on Facebook like a pro! 
Download our free Agent’s Guide to Facebook on our 
University page to learn how.

STEP THREE- UTILIZE YOUR TOOLS

Other free social media sites:

 YOUTUBE

 INSTAGRAM

 BLOGGING
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STEP FOUR- TELL EVERYONE

You’ve passed your exam, found a work “home”, and 
set up all your social media accounts- Now what?

Now, tell EVERYONE. Your friends, family and 
acquaintances will have no chance to even call you 
and/or refer you business if they have no idea what 
it is you do for a living. 

By regularly posting on social media, you are not 
only reminding everyone you’re a realtor, you are 
showing them that you are serious about this 
profession. If you are not always at their top of mind, 
they will call the agent who they know for a fact is 
still in the business.
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STEP FIVE- FIND YOU NICHE

Everyone loves to work with an expert! The more deals you do, 
the more you will begin to realize what it is you are really 
knowledgeable or passionate about. 

Did your last 3 closings cause you to learn everything you could 
possibly know about Short Sales? Are suddenly other agents 
asking you how to handle different situations when they have 
Short Sales?

Well, there is your niche! Take full advantage of being known as 
the “go-to” person for Short Sales. Give yourself a cool title, 
write an e-book or blog about a few Short Sale tips and promote 
it on your social media accounts!
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